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About the Author and this eBook 

Susan Atwell, home staging expert and President of AtWell Staged 
Home is passionate about staging homes to sell quickly and for top 
dollar. 
 
Since 2005, Susan has staged homes of all sizes and in all price ranges 
in Westchester, Rockland, Putnam and Fairfield Counties.  From a 750 
square-foot post war co-op to a multi-million dollar 10,000 square-foot 
historic home. 
 
These experiences inspire the Stage Every Listing Letter and Log, a 
monthly newsletter and on-line resource of home staging tips and tools 
for anyone selling real estate. Join our mailing list at 

www.StageEveryListing.com. 
 
The log is written to help both real estate professionals and home sellers successfully prepare 
and market their homes for a quick sale. 
 
Thank you for downloading your free copy of The Best of AtWell Staged Homeôs Home Seller Tips 
Volume 1. If you like these tips, please pass them on to your friends, clients and colleagues. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
Copyright © 2010, 2014 Susan Atwell. All rights reserved. You are free to reproduce any item(s) in this 
eBook as long as you include the following paragraph: ñReprinted with permission from óThe Best of 
AtWell Staged Homeôs Home Seller Tips Volume 1ô.  Download a free copy at 
AtWellStagedHome.comΦέ 
 

  

http://atwellstagedhome.com/stage-every-listing-log/
http://atwellstagedhome.com/stage-every-listing-letter/
http://atwellstagedhome.com/wp-content/uploads/2012/04/Best_of_StageEveryListingLog_Vol1.pdf
http://atwellstagedhome.com/wp-content/uploads/2012/04/Best_of_StageEveryListingLog_Vol1.pdf
http://atwellstagedhome.com/wp-content/uploads/2012/04/Best_of_StageEveryListingLog_Vol1.pdf
http://atwellstagedhome.com/wp-content/uploads/2012/04/Best_of_StageEveryListingLog_Vol1.pdf


home staging                    redesign                    organizing                    interior decorating 

Susan E. Atwell, President | 914.525.0454 | www.AtWellStagedHome.com | Susan@AtWellStagedHome.com 

Avoid HGTVôs #1 Biggest 
Real Estate Mistake 

For a quick sale, showcase or stage your home. 

Failing to showcase or stage their home is the number one mistake home sellerôs make, according to 
HGTVôs 25 Biggest Real Estate Mistakes and their panel of top real estate experts. 

ñWhen you are selling your house, you have to really look at it objectively and think about it from the viewpoint of 
the house hunter,ò asserts Lisa LaPorta of HGTVôs Designed to Sell.  This means decorating to appeal to the 
home buyer, not yourself.  To achieve this look, Kendra Todd, real estate expert and winner of The Apprentice 
season 3, suggests hiring a professional home stager. 

What is home staging?  Staging is about decorating a house to sell quickly and for top dollar.  If you wouldnôt 
wear pajamas to a job interview, donôt just stick a For Sale sign on your lawn.  Prepare for the sale and put your 
homes best foot forward. 

But isnôt staging expensive?  Staging can cost as little as a few hundred dollars, or in more practical terms, 
much less than a typical monthôs mortgage payment, condo fee, or taxes.  And the cost may even be tax-
deductible.  By the end of a 2-3 hour consultation you will know how to make your home stand out from the 
competition. 

Do I need to hire a professional stager?  When you hire a professional home stager, you hire someone with an 
eye for decorating and a mind for business ï someone who is committed to helping you sell your home quickly 
and who understands your target market.  Their experience will save you time and money, as they know which 
changes reap the greatest returns. 

Want to sell fast and for top dollar?  Stage your home and make it the best in its class.  Spending just a few 
hundred dollars to showcase your home has the potential to return thousands at closing.  Staging a house may 
well be the best investment you make. 

Click here to email, share, or comment on this article. 

 

  

http://www.hgtv.com/real-estate/25-biggest-real-estate-mistakes/index.html
http://www.hgtv.com/designed-to-sell/show/index.html
http://atwellstagedhome.com/avoid-hgtvs-biggest-real-estate-mistake/
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Hidden potentialé 

 

 

A large 5-bedroom split in Katonah, NY, is taken off the market after 14 months and no sale.  The home sellers 
are trying a new approach ï home staging.  AtWell Staged Home develops a detailed and budget conscious DIY 
plan, aggressively implemented by nearly 30 volunteers over a two week period.  The only items purchased for 
this transformation are paint and a slipcover.  The approach works.  Four days after going back on the market 
it sells. 

  

http://atwellstagedhome.com/wp-content/uploads/2009/10/AtWellStagedHome_KatonahNY_House.pdf
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Six Tips to Maximize Your Home Staging Dollar 

Think you canôt afford to hire a professional home stager?  Think again.  In 
todayôs market, you canôt afford not to. 

1. Interview the stager by phone.  The stager will explain the process and gather needed information about 
your property before you meet. 

2. Email your listing to the stager.  First impressions start on the Internet.  Staging will bring out your homeôs 
best features ï in person and on the Web. 

3. Start with a home staging consultation.  Sometimes referred to as a ñworkingò consultation, these 
meetings generally last 2-4 hours.  During that time, the stager walks through your home with the critical eye 
of a potential home buyer, proposing design and decorating modifications that are unique to your space. 

4. Take your own notes.  During the consultation allow the stager to focus solely on dispensing advice.  This 
will save both time and money. 

5. Prioritize your notes at the end of the meeting.  The stager will ensure that you concentrate on the tasks 
that give you the most bang for your staging buck. 

6. Do the work yourself.  Let the home stager know your skill set, budget and time frame, before the 
consultation.  Armed with this information, the stager will make cost effective recommendations you can do 
yourself. 

Contact your home stager any time after the consultation for clarifications or quotes on additional services. 

Click here to email, share, or comment on this article. 

  

http://atwellstagedhome.com/maximize-home-staging-consultation-dollar/
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No Vacancyé 

 

 

A vacant Stratford, CT, condo - sitting on the market for 5 months - sells just one week after staging is 

completed.  A team effort by the homeowners, who implement cost effective recommendations and AtWell 

Staged Home, who decorates this unit to sell. 

  

http://atwellstagedhome.com/wp-content/uploads/2012/10/AtWellStagedHome_StratfordCT_Condo.pdf
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Staging Succeeds where 
Price Reductions Fail 

A lower price is a great way to gain fresh interest in your property, but 
price isnôt everything.  For a competitive advantage, stage your home. 

Youôve probably heard the joke ï beauty is only skin deep, but ugly goes straight to the bone.  Itôs no joke to 
house hunters.  If potential buyers canôt immediately see a homeôs surface beauty, they wonôt hang around long 
enough to learn whatôs underneath.  Buyers will assume that superficial flaws go down to the foundation. 

Staging dresses your house to impress. 

Like meeting someone for the first time, whether itôs a job interview or a blind date, appearances matter.  If youôve 
grabbed the buyerôs attention visually, youôve got a chance at grabbing him emotionally. 

Staging makes buyerôs fall in love with your house. 

House hunters buy the home they love, the one that excites them.  Staging allows buyers to connect emotionally 
to your home by picturing themselves living there.  You know youôve set the scene when house hunters start 
planning where they will put their furniture, instead of commenting on yours. 

Staging makes your house move-in ready. 

Home buyers are looking for an easy transition ï not a project.  A move-in ready residence will put your home at 
the top of their list. 

Staging adds value that canôt always be measured in dollars and cents. 

Click here to email, share, or comment on this article. 

  

http://atwellstagedhome.com/home-staging-succeeds-price-reductions-fail/
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Simply Amazingé 

 

 

4,100 square-foot Granite Springs, NY, ranch home sells first day on the market.  An agent paid 3-

hour consultation simplifies and stages this home in preparation for its next owner.  Hard work by the 

sellers, at minimal expense, helps these home owners move up to their dream home closer to their 

careers. 

  

http://atwellstagedhome.com/wp-content/uploads/2012/01/AtWellStagedHome_GraniteSpringsNY2_House.pdf
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Selling Insanity 

Definition:  Trying the same thing over and over again and expecting a 
different result. 

Iôm sure youôve seen it.  A seller puts their home on the market.  They are convinced it will sell quickly, 
but after a few weeks, no offers.  The price is reduced.  A few more weeks pass, still no offers.  Another 
price reduction is considered.  And so it begins. 

How do you prevent ï or stop ï this from happening to you?  Focus on product, price and promotion. 

Product 

¶ Your home became a commodity the second the For Sale sign was placed on the lawn.  But does your 
homeôs ñpackagingò reflect the image you want to project?  Employ staging, a marketing tool that uses 
decorating, to sell your house quickly and for top dollar. 

Price 

¶ Price it right ï from the start.  Desperate to sell?  Consider real estate expert Barbara Corcoranôs 
advice.  Set your initial price as much as 10-15% below the asking price of comparable homes in your 
market. Read her advice in How to Sell Your House Fast or watch the video below.  (Pricing advice starts 
at 1 minute and runs 45 seconds.) 

 

Promotion 

¶ Choose a real estate agent that will aggressively promote your property.  An agent with a proven 
reputation for getting homes sold. 

Buyers wonôt be able to resist the combination of a home they love at a price they can afford.  Work with a 
professional home stager and your real estate agent for the sanest selling experience you can have. 

Click here to email, share, or comment on this article. 

  

http://barbaracorcoran.com/how-to-sell-your-house-fast/
http://barbaracorcoran.com/how-to-sell-your-house-fast/
http://barbaracorcoran.com/how-to-sell-your-house-fast/
http://video.today.msnbc.msn.com/today/41231064
http://atwellstagedhome.com/home-selling-insanity/
http://video.today.msnbc.msn.com/today/41231064
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Your Return on 
Home Improvement Investments 

2012 HomeGain Survey of over 1,000 real estate agents nationwide 

  

  

http://blog.homegain.com/home-improvement-surveys/homegain-2012-national-home-improvement-survey-results/
http://blog.homegain.com/home-improvement-surveys/homegain-2012-national-home-improvement-survey-results/
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An Inconvenient Truth 

Truth is few things are more inconvenient than having your home on the 
market. 

Part 1 of 2 

Imagine a bad reality show, where you ï a home seller ï are forced to live in Macyôs window for weeks on end.  
Your personal items, your life, constantly exposed to strangers.  And everything has to be perfect all the time. 

If your home is currently on the market, you may feel this way already.  So whatôs the best way to get out from 
under the microscope?  Sell fast. 

Well, that sounds easy ï and obvious ï but how do you sell fast? 

A combination of staging, effort, and a willingness to be inconvenienced ï at least for the time that your home is 
on the market. 

Remember, your efforts will be rewarded.  The more you do now, the faster your home will sell, and the sooner 
you can return to a normal life. 

Just one question remains.  Are you willing to do what it takes to sell?  The following questions should help you 
find out. 

1. Are you willing to detach yourself emotionally from this home and view it as a product or commodity? 

2. Are you willing to let go of your personal style and decorate to appeal to the widest variety of buyers? 

3. Are you willing to pack up anything you wonôt need for the next few months ï even if it includes childrenôs 
toys, personal photos and keepsakes? 

4. Are you willing to eliminate or hide TVs, computers or other electronic devices? 

5. Are you willing to send your pets away when the home is being shown? 

6. Are you willing to furnish an unfurnished home so that it is warm, inviting, and spacious? 

7. Are you willing to clean like youôve never cleaned before? 

If you answered ñyesò to most or all of these questions, then you are ready.  The truth is that you will be 
inconvenienced, but it will be well worth it when you sell fast and for top dollar. 

Click here to email, share, or comment on this article. 

  

http://atwellstagedhome.com/selling-your-home-an-inconvenient-truth-1/
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Take Twoé 

 

 

Seven months and no sale.  This Pound Ridge, NY, home seller tries a new approach ï new agent, 

new price and this time the home is staged.  Finally, in just two months, a sale. 

  

http://atwellstagedhome.com/wp-content/uploads/2012/01/AtWellStagedHome_PoundRidgeNY_House.pdf
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No Vacancies 

Five reasons furnished homes are more appealing and sell faster than 
vacant homes. 

Builders do it and so should you.  Furnish and stage a vacant home, that is.  And why do they?  Here are five 
reasons. 

1. Furnishing a vacant home hides minor flaws while showcasing a homeôs best features.  No home ï 
not even new construction ï is ever perfect.  Staging distracts the home buyers from minor cosmetic flaws 
and imperfections. 

2. Vacant homes appear smaller because they lack perspective.  Placing representative pieces of 
furniture in a room allows home buyers to imagine how ï and if ï their own furniture will fit. 

3. Furnished homes are inviting and warm.  It may sound corny, but your goal is to create a love 
connection between your buyer and your home.  Buyers will purchase the home they love. 

4. Furniture gives each space a purpose and helps sell a lifestyle.  Defining each room with furniture 
and accessories quickly lets buyers picture themselves living in this space. 

5. Vacant homes broadcast a message that the home owners have moved and are desperate to sell.  
Donôt give home buyers any reason to ask for money off on the sale.  An investment in rental furnishings 
and accessories will be returned at closing. 

Even builders of new homes know that vacant properties appear cold, uninviting, and often times small.  It is 
money well spent to downplay cosmetic construction flaws, showcase features, create warmth, and help buyers 
connect emotionally to a home.  Staging a vacant home ï new or old ï is an important step to selling quickly and 
for top dollar. 

Click here to email, share, or comment on this article. 

  

http://atwellstagedhome.com/vacant-home-staging-no-vacancies/
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All the Right Movesé 

 

 

A newly renovated, but vacant, 2-bedroom condo in White Plains, NY, sells in just 4 days.  The seller 

makes all the right moves.  After consulting a Realtor, she makes the necessary upgrades and fixes.  

Next, she calls AtWell Staged Home to decorate the home to sell.  And finally, she prices it right.  The 

perfect combination for a quick sale. 

  

http://atwellstagedhome.com/wp-content/uploads/2012/10/AtWellStagedHome_WhitePlainsNY_Condo.pdf


home staging                    redesign                    organizing                    interior decorating 

Susan E. Atwell, President | 914.525.0454 | www.AtWellStagedHome.com | Susan@AtWellStagedHome.com 

An Inconvenient Truth 

Truth is few things are more inconvenient than having your home on the 
market. 

Part 2 of 2 

To reduce the amount of time that you will be inconvenienced ï and you will be inconvenienced ï focus on the 
following: 

Be prepared.  The hardest part of living in a home that is on the market is constantly being prepared to show 
your home.  But you must be ready at a momentôs notice.  You never know when your perfect buyer will walk 
through the door.  This is not a good time to entertain or have guests. 

Clean sells.  Itôs surprising how dirty even a vacant home can get.  Dust on surfaces, cobwebs in corners, stains 
in stagnant toilets, finger prints on windows and appliances ï all of these areas need to be inspected and cleaned 
regularly.  Consider hiring a cleaning service during this period. 

Pack it up.  Pack up and store anything you wonôt need while your home is on the market.  Packing sooner, 
rather than later, will make the transition easier.  Many moving companies offer storage options for those staging 
their homes to sell. 

Stick to the essentials.  Too much or no furniture can make a home feel small.  Cluttered homes are distracting, 
while vacant homes are cold.  Either way, buyers will have trouble picturing their furniture in these spaces.  Define 
each space to have a single purpose, minimize clutter, and make sure there is plenty of light. 

Showcasing or staging your home will minimize the stress and inconvenience that comes with selling.  Being 
inconvenienced for the short term will pay off. 

Click here to email, share, or comment on this article. 

  

http://atwellstagedhome.com/selling-your-home-an-inconvenient-truth-2/
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December Dealé 

 

 

This 2,300 square-foot home in Yorktown, NY, has an accepted offer just 10 days after listing.  And 

who says December is a bad month to sell a home?  A 2-hour agent paid consultation with AtWell 

Staged Home transforms most rooms on the spot while giving the home owners the tools to complete 

the look. 

  

http://atwellstagedhome.com/wp-content/uploads/2012/01/AtWellStagedHome_YorktownNY_House.pdf

